TEMATICA PROPUSA PENTRU
ELABORAREA LUCRARILOR DE LICENTA
Cadru didactic coordonator: Prof. univ. dr. Nicodim Liliana

Disciplina/ele: Negocieri comerciale internationale, Etica in afaceri
Programul/e de studiu: AI, MG, BA, EF, MK, CIG, FB
Anul universitar: 2021-2022

1 Etica in relatiile de afaceri.

2 Responsabilitatea sociala — studiu de caz

3 Etica in afaceri: coduri de conduita ale companiilor

4 Dezvoltarea economica sustenabila: Tendinte si provocari.

5 Etica afacerilor — conditie a dezvoltarii Intreprinderii. Studiu de caz.

6 Implementarea unui cod de eticd la S.C. ...

7 Studiu comparativ cros-cultural privind perceptia CSR 1n diferite medii culturale.

8 CSR - task-force guvernamental in cuantificarea indicelui de impact CSR asupra profitului.

9 Impactul cultural si de gen in elucidarea dilemelor etice in activitatea comerciala
internationala.

10 | Responsabilitatea sociald in cadrul sistemului antreprenorial.

11 | Etica si responsabilitatea sociala a intreprinzétorilor

12 | Procesele relevante ale desfasurarii negocierii.

13 | Utilizarea tehnicilor de vanzare in negocierea comerciala.

14 | Forme, procese si tehnici de comunicare in negociere.

15 | Comportamentul si relatia interpersonala in procesul de negociere.

16 | Negocierea - intrument de optimizare a afacerilor.

17 | Strategii de negociere internationala

18 | Impactul diferentelor culturale asupra afacerilor internationale.

19 | Strategii si tehnici de negociere pe plan mondial - studiu de caz.

20 | Negocierea comerciala internationala: pregdtirea negocierii; initierea tratativelor.

NOTA: Denumirile temelor de mai sus sunt orientative. In raport cu optiunea studentului, acestea

vor putea fi reformulate cu acordul cadrului didactic indrumaétor, in functie de specificul
programului de studii la care este inmatriculat studentul si domeniul propriu de competenta

al coordonatorului.




PROPOSALS OF TOPICS FOR BACHELOR THESIS
Coordinator: Prof. univ. dr. Nicodim Liliana

Subject: Business ethics
Study program: Business Administration
University year: 2021-2022

1 Ethics in business relations

2 Social responsibility — case study

3 Business ethics: codes of conduct for companies

4 Sustainable economic development:Trends and challenges

5 Business ethics — a requirement for the development of the enterprise. Case study

6 Implementing a code of ethics at plc. ...

7 Cross-cultural comparative study on CSR perception in different cultural environments

8 CSR — government task-force in quantifying the CSR impact index on profit

9 The cultural and gender impact in clarifying ethical dilemmas in the international commercial
activity

10 | Social responsibility within the entrepreneurial system

11 | Ethics and social responsibility of entrepreneurs

12 | Relevant processes for conducting negotiations

13 | Use of sales techniques in commercial negotiation

14 | Forms, processes and techniques of communication in negotiation

15 | Behaviour and interpersonal relationship in the negotiation process

16 | Negotiation — a business optimization tool

17 | International negotiation strategies

18 | The impact of cultural differences on international affairs

19 | Global negotiation strategies and techniques — case study

20 | International trade negotiation: preparation for negotiation; initiation of negotiations

NOTE: The topics mentioned above are indicative. Depending on the student's option, the topics

can be reformulated with the coordinator’s consent, based on the specifics of the study

program in which the student is enrolled and the coordinator’s own area of competence.




